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The Remote access Robotic Repair unit (R3) will 
revolutionize the repair industry by giving the ability for the 
repair technician to repair devices around the world 
instantaneously. This will fix the problem of downtime, 
miscommunication between customer and technician, and 
higher costs. 
We will use our partner's extensive contacts and sales 
representatives to sell our units. With the advantage of cost 
savings there will be ample incentive to sell the R3 units. 
The low volume of the initial production means that the 
founders can construct the R3 units in a period of weeks 
without major manufacturing expenses. 
Research and development is a significant portion of our 
business and is conducted by the engineering expertise of 
the founders. The business critically matures the technology 
to satisfy the customer and to establish a barrier to entry for 
the competition. 
• Highly capable systems engineering student 
• Graduate from MSU with experience in the mining 
industry. 
• Mentorship from Morehead State University. 
• Carrol Engineering partner over 50 years of mining repair 
• 
expenence. 
Financials address short-term and long-term 
financing and have a great low cost of operation 
to accommodate the needed R&D and 
production. 
Myrmidon Solutions has developed a plan to bring the game 
changing robotic device R3 to the market while addressing 
the needs of our potential customers 
The R3 is an advanced system of robotics, electronics, and 
computer code to give the repair technician remote access 
to anywhere around the world with internet access. 
The mining industry as well as many commodities are in a 
bust cycle, but experience has shown that this is an optimal 
time to introduce costs savings technology. Customer 
enthusiasm for implementing our technology was high due 
to the cost savings of our value proposition. 
Product will not be legally protected but logo and name will 
be trademarked. The trade secrets of our product will be 
protected with monitoring of technology, non-disclosure 
agreements, and our marketing strategy of only selling the 
usage of our product. 
We will develop the first version (R3V1) and then make 10 
market ready R3 units for mining companies by year 2. 
Then we will upgrade and make many more and expand 
into other industries. 
• We have spoken with many miners, repairmen, and coal 
operators and the excitement for such a product is 
immense. With the down-turn in the price of commodities 
there is a lot of eagerness for the product to help reduce 
costs. 
My inquires into this product and years of experience 
confirm that anything that produces quicker turnaround time 
and cheaper rates will determine the volume of business 
you have. 
The needed funds for each phase are dynamic based on 
the R&D and customer needs but conservative estimates 
show that each R3 unit can be produced for under 5000 
USD, and the capital generated by investment will more 
than cover R&D and production. An investment of 50,000 
USD for 10 units is needed for Phase 2 & 200,000 USD for 
20 units in phase 3. 
We are looking for an investor to assist in phase 2 and 
phase 3; we are offering 1 0% of the company for 50,000 
USD to start phase 2 and 200,000 USD for 30 percent to 
start phase 3 . 
